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Betyn. 3rigHo 3 JaHMMU MDDKHApOAHOI cTatucTuaHol iatdopmu Statista, y 2021 pori
CBITOBHI O’ FOTI pUHOK OLIHIIIK Y 551 Mup monapis, a Bxke y 2022 st cyma ckimanana 574 mupy
JoJapiB. Y MporHo3ax 3a3HavyaeThes, mo 'y 2025 pori o0csar puHKy qopiBHIOBaTHME 668,2 Mitpa
nosiapiB [1]. BBakaeTbcsi, 1m0 Takuil CTPIMKHA PO3BHUTOK O’FOTI IHAYCTpIi MOB’S3aHHUM 3
TEXHOJIOTIYHUMH YIOCKOHAJICHHSIMH BHUPOOHMIITBA KOCMETUYHUX 3aCO0IB Ta 301JIbIICHHIM
JOXOJy Ha Aylry HaceneHHs. [Ipu iboMy, MOMUT Ha 3aCO0M 0COOMCTOTO AOTIISIAY Ma€ 3AaTHICTh
HiATpUMYBaTH CTaOlIbHE 3pOCTAHHS HABITh Y YaCH €KOHOMIYHMX criafiB [2].

Takum duHOM, O’FOTI PUHOK, OOCAT SKOTO MPOIOBXKYE 30UIBITYBATUCH, € OCOOIHBO
aKTyaJbHUM JJIsl JOCHTIJDKCHHS Y paMKax MapKeTuHry. KOHKpeTHO BapTo 30cepeIuTHCh Ha
e(eKTUBHIN CTpaTerii, sIka 9aCTO BUKOPUCTOBYETHCS KOMIAHIAMH y 0°10TI 1HAYCTpIi, a came —
OMHIKaHaJIbHOMY MapKeTHHTy. OMHIKaHAJIBHICTh BBA)KAETHCS OIHHMM 13 IHCTPYMEHTIB JUIs
YIPaBIIHHS MapKETHHTOBUM TIPOIIECOM, MPHU SKOMY 00’ €THYIOThCS Pi3HI KaHAJIU B3a€EMOJIIi 3
KJIIEHTOM 3 METOIO0 CTBOPEHHS I[IJIICHOI OHJIaH Ta oQuiaifH KOMyHIKallii 3a JOIOMOrow Beo-
CaiTiB, MOOUIPHHX 3aCTOCYHKIB, (i3muHux MarasuHiB tomo [3]. B ymoBax rioGambHOT
nugpoBizallii, OMHIKAHAIBHICTh SK WiAXiJ CTala HEOoOXiJHOK Ta BimoOpaswuia BILUIUB
TipKUTam3amii Ha MapKeTHHroBi mporiecu [4]. 3 Meroro aeramizariii  ocobauBocTel
BUKOPUCTaHHS OMHiKaHaJIbHOCTI y B2C 6’10Ti iHayCTpii Y AOCHIKEHHI OYAyTh PO3IIISHYTI
OHJIAMH Ta OIaifH MAPKETHHTOB1 KaHAJIH, 1X B3a€MO/III0 Ta BIUIMB Ha CIIOKHBava. Takox Oyme
CKJIaJICHO KapTy MapKeTHMHIOBHX KaHaliB 3rifHo 3 Monemwmo AARRR Ta kxapry numsixy
CIOXKMBAYa, SIK1 MPOJAEMOHCTPYIOTh BaXKJIMBICTh OMHIKAHAJTBHOTO MIAXOAY SIK MAPKETUHTOBOTO
IHCTpYMEHTY ISl YIIPaBJIiHHA MMOBEIIHKOIO CHOXKBaya. /|Jis BU3SHAUYCHHS METOly YIPaBIiHHSA
KaHamamu omnucano mousaTTs Online-to-Offline mapkerunry Ta iioro mposiBu. J[0gaTKOBO
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BU3HAYECHO MEPCIEKTUBHU PO3BUTKY HOBOTO MAPKETHHIOBOI'O KaHAy Ha OCHOBI MOYJIMBOCTI
3MIMCHEHHS TTOKYTOK 32 JJOTIOMOTO0 IITYYHOTO 1HTEJICKTY.

ITocTaHoBKa 3aBAaHHs. METOIO TOCIIIKEHHS € BUBYCHHS MAPKETUHIOBUX KaHAJIB Yy
0’rOTi 1HOYCTpii, CKJIaJaHHs KapTH INUIAXYy CIOXKHBadya Ta BCTAHOBJICHHS BIUIUBY
OMHIKaHAJIBHOCTI Ha YIPaBIiHHS MTOBEIHKOIO CIIOKUBAYIB.

Pe3yabTaTu gociaigxenb. [IoHITTS «0 0TI IHIYCTPIs» CTOCYEThCS Oi3HEC Tally3i, sKa
BKJIIOYA€ TOBAPH Ta MOCITYTH, BUKOPUCTAHHSA SKHUX CIIPSIMOBAHE HA MOKPAIIEHHS 30BHIIIHBOTO
BUTJISIZTY Ta MPUBAOIMBOCTI JIFOAWHM [5], TpoTe y AaHOMY AOCTiHKeHI MH C(HOKYCYEMOCH JIUTIIE
Ha YacTHHI Trajy3i, a caMe Ha TOBapHii ckiafoBiid. Jlo ToBapHOro O’IOTI PUHKY BiJHOCSTH:
JEKOpPaTUBHY KOCMETHKY, JOTJISIOBY KOCMETHKY, 3aCO0M Tiri€HHW, 3acO0M IS JOTJIsy 3a
BOJIOCCSIM, 3aCO0U IS JIOTJISTY 32 POTOBOIO MTOPOKHUHOIO Ta mapdymepito. TakuM 9MHOM, 10
nepeniky O’l0Ti TOBapiB HaleXaTh SIK OpraHiyHa, TaK 1 CHHTETHMYHA MPOJYKIIIS, sKa
BUKOPHUCTOBYIOTHCS JIFOJIMHOIO 3 METOIO TOKPAIIEHHS 30BHIIIHBOTO BUTIIAAY ii Tijla a6o Horo
MEBHUX XapaKTePUCTHUK, HAMPUKIIA] 3anaxy [2].

3a maHuMHU pe3ynbTariB gociimkeHHs Zion Market Research 2024 Bigomo, 1m0
ri100anpHu 6’ 10T1 PUHOK HIOPIYHO 3pocTae Ha 4,5% MpoTarom ocTaHHIX ABOX A€CATUNITSH. [Ipu
[IOMY, 3pOCTaHHIO LIbOTO PUHKY Y 3Ha4YHii Mipi crpuse perioH [1iBHIYHOT AMEPUKH 3aBASKH
takuM KommaHnisMm sk The Estee Lauder Companies Inc., Alticolor, The Procter & Gamble,
Revlon Inc. Ta inmmm [2].

VY mopiBHSHHI 3 BCECBITHIM PUHKOM YKpaiHCBKUN PUHOK KOCMETHKHU Ta mapdymepii
IeMOHCTpye 3Ha4yH1 KosmBaHH:. Y 2016-2019 pokax obcsaru mpoaxiB HOCTYIOBO 3pOCTAIH Ta
cknanu 17,5 mupa rpH, mpote Bxe y 2020 npogaki Bnaim 10 16 mupa rpH, ay 2021 porti o6csr
PUHKY 3MEHIIUBCS 11e Ha 2% MOPIBHSAHO 3 mMomnepeaHiM pokoM. Y 2022 pori, Ha MOYaTKy
POCIHCHKO-YKpaTHCHKOI BIfTHH, MPOIaKi KOCMETUYHUX Ta TapGyMEpHHUX TOBAPIB BIAIH MaiKe
BJIBi4i — 00CAT MPOAAXKY B I[bOMY POIIi CKIaB Juiie 8,4 Map rpH. Y 2023 po1ii puHOK YaCTKOBO
BITHOBHMBCS AOCATHYBIHM 13,1 MIpa IpH, aje TOBOEHUX MOKA3HUKIB PUHOK HE Jocsr. PuHOK
KOCMETUKH Ta mapdymepii B Ykpaini 3aBxau OyB IMIOPTO3aJEKHUM, a MOBHOMAcIITaOHA
BiifHa mie Oimblie TorauMOmwIa M mpobnemy. Takok, BOHAa HETaTHMBHO BIUIMHYJA Ha
IUTATOCTIPOMOJKHICTh HACEJIeHHA 1 3MiHWJIa CTPYKTYpy crokuBaHHs. IIpomaxi B oduaiin-
MarasuHax CKOPOTHJIMCS, a 4epe3 OHJIAH KaHaIW — 30UIhIIMINCh. BaimBy poib modana
BiJlirpaBaTy OHJIAH-TOPTriBIIA Ha Takux Iuiaropmax sk Rozetka, MakeUp, EVA Ta Prom.ua
[6].

JUJ1s1 TOBHOLIIHHOTO pO3yMiHHS crienudiku 6’ 10T pUHKY MOTPIOHO BUIUINTH HACTYIIHI
roro ocobiauBocTi [7]:

1) mBuaKWiT TemMn iHHOBali — OaraTo KOMIIaHiIi pO3pPaxOBYIOTh came Ha
IHHOBAIIIMHICTh CBOET MPOAYKIIil IK OCHOBHY MapKETUHTOBY II€pEBary;

2) ckiagHa KOHKYpEeHTHa 00pOTh0a — BelTMKa KUTbKICTh KOHKYPEHTIB;

3) Ayke MIUPOKUI aCOPTUMEHT MPOYKIIi BHMarae IMoCTiHHOI yBarM Ha BCIX PiBHSIX
MapKETUHTY: BiJ I[iHK IO ICUXOJIOTIYHUX BIUIMBIB Yepe3 peKiamy;

4) mpoAyKIlis PUHKY KpacH € HaJ3BHYAiHO YyTJIIMBOIO J0 TPCHIIB — KOCMETHYHA
MPOYKIIiS Ty>KE 3aJICKHUTH B/l BisTHb MO Ta 3MIHH CTHJIIO JKUTTS

Bce 11e BuMarae Biji y4acHHKIB PHHKY IOCTIHHO IIYKAaTH HOBI IIISXU BAOCKOHAJICHHS
MapKEeTUHTOBUX NpakTuK. Hapas3i Ha 0’10TiI pUHKY PO3IIIAIA€THCS MUTAHHS TOTO, YU MOXE
KOMITaHisi OOMEXHUTUCh JIMIIE OHJAWH TPHUCYTHICTIO. 3a JaHUMH  JOCIIIKCHHS
McKinsey&Company yacTka OHJIalH-NPOAAXKIB Ha TI00ATEHOMY PUHKY KpacH 30UIbIIMIIACE
Maibke y 4 pasu 3a mepiog 3 2015 mo 2022 poky ta crana mepesuinyBatu 20%, ane
MIPOTHO3YETHCS 3pOCTAHHS YaCTKHU MPOJAXKIB 32 IOTIOMOT0I0 TPAAULIIHHUX KaHAJIB Y 3B A3KY 13
3aBepiIeHHIM manaemii [8]. He3Baxaroun Ha 3MiHU CIPUYMHEH] T1HKUTATI3AII€0, CTTIOKUBAY1
BCE OJHO IPOJIOBXKYIOTh HajaBaTh MepeBary oduiaifH mokymnkam 0’10Ti mpoaykTiB: 50%
OpuTaHIIB OUTBII 0XOYi 3AICHUTH MOKYNKY y (pi3UYHOMY MarasuHi, HOpiBHSAHO 3 16%, KoTpi
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B OCHOBHOMY KYIYIOTh OHJIaiiH [9]. HeoOxinHicTh odnaiiH kaHaiB MPOJaKy MiITBEPKYEThCS
i TiM, 1110 4 1% NMpeCTaBHUKIB MOKOJIIHHS Z BBOXKAIOTH O(JIalfH Mara3uHu BaKJIMBUM KaHAJIOM
Ipy BUBYCHHI a00 mWOKymii HoBuUX O’tori mpoxykriB [10]. BpaxoByrwoum Te, mo croci
3MIMCHEHHS TIOKYIIKW 3aJICKUTh BiJl PETIOHY Ta MUJIBOBOI ayIUTOPii, TO HASBHICTh OHJIAH Ta
onaitn kaHamiB MpoAaXy y OyIb-sSKOMY BHIIQJKy MOKpAIy€e JOCTYIHICTh NPOAYKTIB. OTxe
HaWKpalyuM pillleHHSIM OyJie BIPOBAKYBATH OMHIKAHAJIBLHUU IMIAXIJ 10 MapKETUHTY, KU
nepenbavae ¢opmy iHTerpaiii oduiaiiH, oHJIalH Ta MOOUTbHUX KanamiB [3]. JocmimkeHHs
Omnisend 2020 poky miATBEpIKYIOTh, IO OMHIKaHAJIbHI MapKETHHIOBI KaMITaHii 3HAYHO
epeKTUBHIIII 32 OJHOKAaHAIbHI — IHTErpyBaHHS TPhOX a0o Ounplne KaHamiB 301IbIIye X
KoHBepcito Maibke 1m0 290% [12]. fkmio po3misgaTté IOCBiJ YKpaiHChKOro Oi3HeCy B
IMIUIEMEHTYBaHHI OMHIKaHQJIBHOTO MiJIXOAY A0 MapKEeTHHTY, TO MOXHa HAaBECTH MPHUKIIA]
takoi kommanii sk EVA: kpiMm Mepexi MarasuHiB y HUX € [HTepHEeT-mara3uH Ta MOOITbHUN
3aCTOCYHOK, IIPH YOMY 32 JIOTIOMOTOI0 3aCTOCYHKY 31MCHIOETHCSI OPOPMIICHHS Maii’ke TPeThol
YaCTHHHU YyCIX 3aMOBJIeHb. He muBisiunch Ha Te, 1110 3arajbHa 4yacTKa OHJIAlH-TIPOAAXKy CKJIa1ae
mume 14%, came dYepe3 OHJIAWH-CEPBICHM KOPUCTYBadi OTPUMYIOTh JOCTYI JIO0 BCHOTO
ACOPTUMEHTY MPOYKIIii, AKUi y 7,7 pa3iB MMPIIUH TOPIBHIHO 3 ACOPTUMEHTOM HAMOUTBIIIOTO
onaitn-marazuny mepexi [13]. ¥V migcymky, ans Oynap-sKoro mignmpueMcTBa 0’I0TI pUHKY
BKJIMBO PO3BHBATH SK O(IIaifH TaK 1 OHJIAWH KaHAJM, OCKUIPKA OMHIKaHAJIBbHICTh TE€HEPYE
J0JJaTKOBUHN NPUOYTOK Ta Oe3MOcepeIHbO 3MIHIOE CIIOKUBALIBKY MOBEAIHKY. Takox B paMKax
cTparerii OMHIKaHAJILHOCTI HEOOX1THO 3a0e3medyBaTi OC3IIOBHUN KOPUCTYBAIbKUN TOCBI,
TOOTO TaKMi OCBIM, Y AKOMY MEpexij 3 OHJaiH 70 odaifH KaHaIy Yi MK OHJIAiH KaHaJaMH
€ Maii>ke HeMOMITHHUM.

OTxe, OMHIKaHAJIBHICTh — 1€ MiAXiA 10 BUKOPHCTAHHS IHTETPOBAHMX MPOIECIB Ta
iHpopMaIifHUX CUCTEM ISl peaiizaiii 0€31I0BHOrO Ta MOCTIHHOTO BIUIMBY Ha (hOpPMYBaHHS
CHOXHMBUOTO JOCBiAY uepe3 Oe3nmid ¢izmuHux uym nueppoBux kananis [11]. Ilpu posrmsaai
3arajJpbHOTO BIUIMBY OMHIKAQHAJBHOTO TIiAXOAYy, MOXKHA BIJIMITHUTH, IO TaKa TMpPAaKTUKA €
MOLIMPEHOI0 HAa PI3HUX PUHKAX. Y LIIOMY, JUIS CIIOKMBAYiB MPUTAMAHHO BUKOPUCTOBYBATH
JIeKUIbKa KaHaJIiB Ha MUIAXY J0 MOKynKu: aociimkeHHs Harvard Business Review mokasaino,
o juie 27% MOKYNIB 3A1MCHIOBAIN MOKYIKU TUTBKK B [HTepHeTI ab0 TibKU y (Pi3HuHuX
Mara3uHax, BIJIMOBITHO MEpPEBa)KHA OUTBIIICTh B3a€EMOJIi€ MIOHAWMEHINE 3 JBOMAa KaHaJaMu
[14]. ImTerpamist KiTbKOX KaHaJIiB HE TUIBKH 30UIbLIyE OOCSTHM TPOJAXKIB Ta 3MIIHIOE
KOHKYPEHTOCTIPOMOXKHICTb, a 1 MABUIILYE JIOSUTHHICTh KIIIEHTIB. 3pEIITOI0, CaMe Y TaKHil Crocio
CTa€ MOXJIMBUM 30ip NaHUX 3 PI3HUX JUKEpesl Ta BUKOPUCTaHHA Iiiel iHpopmarii s
YIOCKOHAJIIEHHS Pi3HHMX acrmekTiB mapkeTtuHry [14]. KounkpeTHi mepeBarn OMHIKaHaJIbHOCTI
BKIIIOYAIOTh MOKJIMBICTH TilepriepcoHami3alii, NMOoKoi cerMeHTallii, aBToMaTh3allii MeBHUX
JI{, SIK1 Y HACIHIJIKYy CTBOPIOIOTH 3pYYHOCTI IS TIEPEATUIATHUKIB, 3aBASKA YOMY 3HIKYETHCS
pu3HK ix Brparu [15].

CdopmMoBaHa cTpareris OMHIKaHAIHHOCTI IMOBUHHA BIJMOBIIATH TIEBHUM KPHUTEPISM,
TaKUM SIK: IHTETPOBaHICTh JaHUX, CYMICHICTh, WIATPUMKA KaHAIIB, aJalTOBaHICTh,
CErMEHTOBAHICTh,  TEPCOHATI30BAHICTh Ta  3BITHICTb.  BiamoBimHO,  e(pEKTUBHOIO
OMHIKAQHAIBHICTIO MOYKHA BBaXKaTH CHCTEMY, y sIKid 00’€IqHaHI BCi AaHi, 3MIHCHIOETbCS iX
MOHITOPHHT, SIKa TIPH [IOMY € CYMICHOIO 3 THITUMHU TEXHIYHUMH PIIICHHSIMU 1 aJallTOBYEThCS
mig Oi3Hec-MpolecH, MICTUTh MOXIIMBOCTI JAMHAMIYHOI MEpCcOHami3amii Ta cerMeHraiii, a
JIEBICTh KaHATIB MOCTIHHO omiHioeThes [16]. TomoBHA 111 — MOOYI0Ba €AMHOTO POCTOPY
B3a€MOJIi1, /1€ KIIEHTU 3MOXYTh INEpPEeMHUKaTH KaHaiau Oe3 BTpartu iHpopmamii yu SKOCTI
ob6cmyroByBanss [17]. lleit moka3HUK MOKHA BBaYKaTH BUPIMIATHHUM, OCKIJIBKHA CaMe 3aBIIsSIKH
oMy JTOCATA€THCS 3a7Ty4EHICTh CIIOKHMBAUIB Ta MiABUILEHHS JOAIBHOCTI 10 OpeHay.

Sk pe3ynbTaT, KOMIaHISIM BaXKJIMBO BIACIHIJIKOBYBATH T€, SIK BIIOYBA€ETHCS B3a€MOJIIS
BCEpEAMHI KOXHOTO KaHaJly Ta MK HHMH 3 METOI0O MOHITOPHHTY TPOIIECIB, BUSBJICHHS
MporajuH Ta ix BunpasieHHs. [lo-mepie, He0OX1THO BiIOOPa3UTH, SIKI caMe JKepena MOXKYTh
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BUKOPHUCTOBYBATHCS Ha KOXKHOMY €Tari MOKyNKU. Y HaiOinbm nommpeni kananu B2C 6’roti
PHHKY BKJIIOYalOTh: (i3WYHI Mara3wHH, CaiTH, MOOUIbHI 3aCTOCYHKH, email-MapKeTHHr,
colianbHi Mepexi, push-crioBimenHs Ta iHdaroeHc-MapkeTuHr [18]. Jlns cucremaruzaitii
BUKOPHUCTAHHS PI3HUX MapKETUHTOBHX KaHAJIIB Ha BCIX €Tamax BOPOHKU MPOAAXY Oyio
CKJIaJICHO KapTy MapKeTUHTOBUX KaHaiB Ha ocHOBI Moneni AARRR (Acquisition, Activation,
Retention, Referral, Revenue) [20] (ta6u. 1).

Tabauys 1
Kapra mapkeTHHroBux kanajuiB Ha ocHOBi Mmojaei AARRR
Activation Retention (kanamu
KaHaJI! JIs UMaHHS
B(i Bi BaiH}I H};)TIF 1B, JIe Referral Revenue
Acquisition (Jukxepena ABLLY ’ ORYIILB, A (xaHaIu IS
. neperssny, B1J1I0YBa€ETHCS (xaHanu i
3 SIKUX JTI3HAIHCS TIPO nporpam o
. B3a€MOII, MIPOJIOBIKEHHS . |MakcuMizarii
KOMIIaHII0) s JIOSITLHOCTI,
YCBIJIOMJIEHHS B3a€EMO/IIT Ta " | TIpuOYyTKY)
g ) . peKOMEeH 1aIIi1)
I[IHHOCTI JIEMOHCTpAIIis
MIPOJIYKTY) 3aI[iKaBJICHOCT1)
PR (Public Relations) | Caiir Caiit Caiit Caiit
PPC (Pay-per-click) |Odunaita marasun | Odaaita marasun | Oduaita Odmaiin
MarasuH MarasuH
ComianbHi Mepexi MobinsHuit MobinsHuit MoOinpHuit | MoOinbHUN
3aCTOCYHOK 3aCTOCYHOK 3aCTOCYHOK  |3aCTOCYHOK
Email Email Email Email Email
Capadanne pazio CormianbHi Comianbai Mepexi | CorianbHi ComianeHi
Mepexi Mepexi Mepexi
Tpaauiiini mesia Push-cniosimenns |Push- Push-
CHOBIIIEHHSI | CHOBIIICHHS
Biaryku
SEO (Search engine
optimization)

Ihicepeno: ysaeanvneno asmopom na ocnogi [18, 19].

s imrocTpariii OMHIKaHAJIBHOTO MiAX0Ty Oyiia moOyaoBaHa KapTa HUISXY CIIOKHUBAYa,
Ha ocHoBl mozeni AARRR, ska mokasye SIKUM YHHOM MOJKJIMBO peajli3yBaTH BCi KPOKH
BOPOHKH MTPOJAXKY B KO)KHOMY 3 MAPKETUHTOBHX KaHATIB OMHIKaHAJILHOT cucTeMu (Tadm. 2).

BpaxoByroun BUCOKY KOHKYPEHI[IIO HAa pUHKY KpacH Ta KiIbKICTh KOMIIaHI/ Ha HHOMY,
AK1 TPUCYTHI JIUIIE OHJIAHH, CTAIOTh AKTYaJIbHUMH METOAM AJS CHpsMyBaHHA Tpadiky y
¢biznuni kaHaau. BoHu y3araabHEHI MOHATTAM, sike mo3HadaeThes sk Online-to-Offline (020)
mapkeTuHr [21]. SIk Oyno 3rajaHo panimie, Ha 0’IOTI PHHKY O(JIaifH MarasuHU Ta IOYPYyMHU
30epiraloTh CBOIO aKTyaJbHICTh. Lle MOB’s3aHO 3 THM, IO Mara3uHW HAJIAIOTh MOXJIMBICTH
MPOTECTYBATH TOBapH, HAIIPUKJIIA IEKOPATUBHY KOCMETHKY Ta mappymMmu. Takox, HIOMIHT 10Ci
BBa)XAE€THCS PO3BArOl0, TOMY BUOIp KOCMETHUKH 3 TIOIATTBIIIOK0 MOKYITKOIO € CITOCOO0M IMPOBECTH
no3siwist. llle oxHa mpuumHa — came ogiaifH MOXJIMBAa TEPMiHOBA MOKYIKa TOBApiB JUIs
JOTJISIAY IIOIGHHOTO BUKOPUCTAHHS, 3pYyYHICTh KO 00yMOBIIEHA MOXKIIUBICTIO KYITUTH TOBap
TYT 13pa3y Npu HASIBHOCTI TOBApY B KOHKPETHOMY MarasuHi. JlJisi CTUMYJIIOBaHHS BiJBITyBaHHS
(GIBUYHMX MaraswHIiB 3alpoBaHKYIOTh MOKJIIUBICTh (PI3MUYHOTO TECTYyBaHHS KOCMETHUYHUX
3ac00iB, MPOBOJATH CIIEIiaNIbHI aKIlil Ta MEPETBOPIOIOTh Mara3uH y NyHKT BUAayi, /I TOKYIILI
OTpUMYIOTh [HTEepHEeT-3aMoBNIeHHs. OIIHIOIOYNA BAKJIWBICTH HASBHOCTI OQUiaiiH KaHAJIB y
0’1011 iHAYyCTpii, MOKHa cTBepIKyBaru, mo Meroau Online-to-Offline mapkerunry OymyTth
aKTYaJTbHUMU JIJIS1 3MIITHEHHSI KOHKYPEHTOCTIPOMOKHOCTI MAMPUEMCTB ITi€T TaTy31, 0COOJIMBO
ISl THX Y KOTO € CBO1 O(hJIaifH-TOUKH.
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Tabauys 2
Kapra nusixy cnokxuaua, Ha ocHOBI mozeni AARRR
daza nuraxy | Acquisition | Activation Retention Referral Revenue
[To6auuB OrnsinyB [Iponosxye |I[IpuBonuTh Otpuman
BITPUHY BCI MOJIMIII |BIJBIAYBaTH  |KOJIETY 3 COOOIO |3pa3ok
) . |MarasuHy, |MarasuHy, |Mara3uH 70 GI3UYHOTO | MPOIYKIIT Iif
= ofnajt 3aMIIIOB 10 | 3MIMCHUB MPOCTOPY yac
5 HBOTO MOKYIIKY MIPOBEICHHS
z CEMILIIHTIB
= BgiB momry- |BingBigas Ywuraec Email- |Hancuiae Kynus ToBapu 3
= KOBHI 3aITUT, | ACKUJIbKAa  |PO3CWIIKY Ta  |TIOCWJIAHHS HAa  |JIIMITOBAHOIO
Q 3BEpPHYB yBa- |CTOPIHOK  |pearye Ha TOBAp APYTY 3HIKKOIO
5 |onnaiin |ty na PPC- | caiiry, 3aKJIMKU y Hil JOCTYITHOIO
g pekiiamy Ta | 10AaB TIJIBKY HA CaMTI
= KJIIIKHYB HA |TOBap y
2 Hel KOP3HHY
5 BcranoBuB | 3apeectpy- |llepernmsamae  |3anuinae BiAryk Q(bOpMHB
::( MOGip- |3aCTOCYHOK | BaBCS y KaTaJoT y 3 . MiNACKY Ha
A y Mara3uHi  |3acCTOCYHKY |3aCTOCYHKY  |NpHUKpiieHUM |0'toTi 60KcH
doTto
Kpurepiii CnoxwuBau |CnoxuBau |CrnoxxuBauy CnoxxuBau CnoxuBau
yCHixy 3BEPHYB npuaoaB MIPOJIOBXKYE pEeKOMEHTye 3M1MCHUB
yBary Ha BaIy B3a€EMOJIISTH 3 |Bally JIOJAaTKOBY
KOMITaHIIO Ta | IPOJYKIIIO |BALINM KOMITaHil0/Balll | TOKYIIKY
il mpoaykIrito MPOIYKTOM 1 | IPOAYKT 1HIITHM
BaIlINMHU JFOISIM
KaHaJIaMHu
CnoxuBau |Bincyt- Bucoxka Jronuna He Cayx0a
MpUTa- |HE OPIEHTY- |HICTh HEOO- | HAIlIHKA CKOpHUCTaNacs |MiATPUMKH HE
MaHH1 €ThCA B X1THOTO PEKOMEH/IAIIIEI0 | BIIOPAJIach 3
ycim ACOPTHUMEHTI |TOBapy y pooOIEMOI0
KaHaJlaM HasIBHOCTI MOCTIHHOTO
KJIIEHTA
Hemnpuemna |JloBra B marazuni Hogwuii Kiient
B3a€MOJIiSl 3 |uepra Ha  |MPEJICTaBIICHO |BiJBioyBad HE |OYiKyBaB
) KacHpoM Kaci HE BECh 3alliKaBJICHUH y | OTpUMATH
= omaii aCOPTHMEHT,  |3aIPONOHOBAHO JIMITOBaHHI
0 MOKYIIeIb HE |My aCOPTUMEHTI | TOIapyHOK 3
= MOKE KYITHTH aKIii, mpore
s TE HOMY LBOI0 HE
= noTpiOHO cTajiocs
o He 3aBanTa- |Hespyuna |Bemika JoBra @qua Cragcs 301
— KMBCSI CAUT |HaBiraiisi |KUIBKICTB peecrparii y cepBepy Ta
f% OHIANH caity HaB'SIBIUBHUX | pedepanbHii CKacyBaJIOCh
= MMCTIBY | mpOrpami oopmienns
=) €JIEKTPOHHIH 3aMOBIICHHS
MOLITI
3acTocyHOK |VY 3acTo- 3acrocyHok  |KopucrtyBau 3aMOBJICHHS
JIOBTO CYHKY He  |3aiimae 6arato |0TpuUMye 3po0IieHi came
MOBTE- BiIKpHBaBcs |30epirae mam'sri Ha 3aHa/ITO 0arato |3a JIOIIOMOI'OKO
i ToBapu 'y |TtenedoHi CTIOBIIIICHB 3aCTOCYHKY
CITHCOK yepes 00pOOIAIOTHCS
"ObaxkaHux" 3aCTOCYHOK JIOBIIE HIK Ha
caifri

Ilicepeno: yzazanvheno asmopom na ocnosi [12, 21].
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OpnHa i3 cy4acHUX TEHICHLIN sIKa MOXeE CYTTE€BO 3MIHHUTH €JIEKTPOHHY KOMEpIIilo, a
BIJIMOBITHO 1 MOX€ MPU3BECTH O IMOSBH HOBOTO MAPKETHHTOBO KaHAy — 1€ MOXJIMBICTh
3IACHEHHS MOKYIOK 32 JIOMOMOTOI0 IITY4HOro iHTenekTy 30kpeMa 3 ChatGPT. OpenAl Ta
Stripe po3poOuIKM MIATKHHUEA MPOTOKOJ, SIKHI O3BOJISE KYIyBaTH TOBapW 3alpOIIOHOBaHI
4arOOTOM, 116 MOXKHA MPOIJSHYTH iH(pOpMaIliio Mpo ToBap, 0OpaTH BapiaHT JOCTaBKH Ta
MUTTEBO Horo oratuTu. OpenAl Gpatume HEBENMHMKY IUIATY 3 MPOAABIII 32 KOXKHY MOKYIIKY.
[Toxu mo moxiuBicTh nokynku y ChatGPT mparttoe 3 ToBapamu 3 Etsy, ane mi3Hime 1oaanythb
npoaasiiB 3 Shopify [22]. L1 TexHo0TisI MOTpeOye MOAATBIIOr0 BUBYCHHS Ta PO3POOKH, ajie
il po3BUTOK TpaHchopMmye IHTepHET-MOKYNKH, a Oi3HecaM JOBEAEThCS BHUBYATH CIIOCOOH
BUKOPHCTAHHS IIbOTO KaHAITy Ha CBOIO KOPHUCTb.

BucHoBku. TakuM YMHOM, OMHIKAHAJbHICTh 3HAYHO BIUIMHYJIA Ha IOBEAIHKY
CIOKMBaYiB Ta Oyje MpoaOBXKyBaTH ii pedopmaiiiro. b’10Ti puHOK 3a3HaB BEIMKOI KUIBKOCTI
TpaHchopMalliil 3aBaSKU SIKUM BiH 3pocTae. Byno po3risiHyTo rinoGanbHHMI Ta yKpaiHCBKid

mporeci AOCHKEHHsT OyJno TpoaHali30BaHO TioOanbHE 3HAYEHHS OMHIKAHAIBHOCTI B
YOpaBIiHHI TIOBEAIHKOIO CHOXXKMBaya Ta KpUTEpii CTBOpeHHS e(EeKTUBHOI CTparerii
OMHIKaHAJIBHOCTI, 3 YPaxyBaHHAM SKHX OyJi0 MoOy10BaHO KapTy MapKETUHTOBUX KaHAIIB, SKi
O0epyTh yuacTh B eTanax BopoHkd AARRR, Ta kapTy nuisixy cnokupada. SIK OJIuH 3 KIIFOUOBUX
acIeKTIB ympaBliHHA KaHanamu Oyno ysaraiapHeHo meromu Online-to-Offline mapkerunry.
JlomaTKoBO, SIK HOBUH NMEPCIICKTHBHUI HAIIPSIM PO3BUTKY MapKETHHTOBUX KaHAIB, PO3TIISTHYTO
BUKOPUCTAHHSA IITYYHOT'O IHTENEKTY AJIS 341 CHEHHS TOKYTIOK.
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