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IIVIAT®OPMA 1.
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KuiBcbkuii HalllOHAIBHUN YHIBEPCUTET
TEXHOJIOT1H Ta Ju3aiiHy

TPAHCJIALIA HNIHHOCTI-Y-BUKOPUCTAHHI SAIK MEXAHI3M
YIPABJIIHHA KJIIEHTCHbKUM JOCBIJIOM Y MOJIHIA IHIYCTPIi

VYupasninas kimieHTchbkuM jaocBigoMm (Customer Experience Management,
YKJ) nocmimxyerbes nepeBaxHo y B2C-kontekcti: Lemon 1 Verhoef (2016)
cuctemMaTu3yBanu kiieHTCbkuil nocBiag (KJ[) sik OararoBUMIpHY TEOpPETHUHY
KaTeropito, 10 OXOIUIIOE CYKYITHICTh B3a€MOIOB'S3aHUX CYO'€KTUBHUX PEAKIIIH
KJII€EHTAa Ha CTUMYJIM B yCiX TOYKax KOHTakKTy, Toji sk Becker 1 Jaakkola (2020)
BU3HAUMIM YOTHUpH (GyHAaMEHTaIbHI mepeaymoBu KJI, ommcaBmm #Horo sk
HEHAaBMHUCHY PEaKIliI0 Ha MOJPa3HUKH 1 B3aeMoii. OOuaBa MiaAX0Au PO3IIISAAI0Th
KJI BUKIIOYHO Yy BIIHOCHMHAX MDK MIAIMPUEMCTBOM 1 KIHIICBUM CIIOKHBAYEM,
3JIMIIIAI0YH 11032 aHajai3oM B2B-piBHi aHIrora BapTocTi MOAHOT iHAYCTpii (fashion
value chain): mocTadaJibHUKIB 0O0JIaJIHAHHS, TEXHOJIOTIB, MEXaHIKiB, BUPOOHUYI
nianpueMcTBa. BcTaHOBIEHO, M0 3a3HA4YeHl AaKTOPU JIETEPMIHYIOTH SIKICTh
KIHIIEBOTO TIPOJYKTY uepe3 MPUYMHHO-HACIIIKOBI 3B'S3KM Yy BUPOOHUUOMY
JaHI031, mpote MexaHisM ympasiinag ix KJ| e Busnaucnuii (De Keyser et al.,
2025).

Axktyamizamigs  YKJ[ sk cTpareridyHoro ympaBJiHCBKOTO I1HCTPYMEHTY
IOB's3aHA 31 3MIHOIO KOHKYPEHTHOI JIOTIKM B TEKCTWJIBHIM Ta IMIBEHHINW Tamysi.
BigmoBigHo g0 Teopii TexHo-ekoHOMiuHUX mapaaurm (Perez, 2002), koxkHa
TEXHOJIOTIYHA XBWIS TIOPO/DKYE CHEMUMIYHUNA YHOPaBIIHCHKUA I1HCTPYMEHT:
yOpaBiiHHS — KialeHTchkuMu — BimHocuHamu (CRM) mocrtano  CTpyKTypHOIO
BIAMOBIIF0O Ha MacmTaOHE BIPOBA/DKECHHS 1HPOPMAIIMHUX TEXHOJIOTIH,
ONTUMI3yIOYU MPOTHO30BAHY MOBEMIHKY KJIIEHTa HA OCHOBI TPAaH3aKI[IMHUX JaHUX
(Payne & Frow, 2005). Industry 5.0 3MiHO€ 110 JIOTiKYy: CHCTEMa MPOCKTYEThCS
HABKOJIO JIFOJIMHU K Cy0'ekTa yrpaBiiHChKOi B3aemonii (Breque et al., 2021). YK/I
€ CTPYKTYpHO 3yMOBIJICHHM IHCTPYMEHTOM IIi€i JIOTiKH, OCKUTBKH HOTO 00'€éKTOM
BHCTyIMa€ Cy0'eKTHBHa, OaraToBuMipHa cucrtema peakmiii ocoou. [ms TCLF-
iaycTpii (Big anra. Textile, Clothing, Leather, Footwear - TekcTuiabHa, MIBEiiHa,
IIKIpSHA Ta B3YTTEBA MPOMUCIOBICTH), /i€ CTHOKWUBAIbKUN BHOIP 3yMOBIIOETHCS
1IGHTUYHICTIO Ta CEHCOPHUM CIIpUMHATTSIM Matepiany (Pine & Gilmore, 1999), ueit
3CyB O3Hauae, 1110 TpaH3akiiitHa ontumMizaiis CRM He 0XOIuTtoe Ti1 BUMIpH I0CBIAY,
K1 (DOPMYIOTh JIOSTIbHICTh 1 TOTOBHICTH IJIATUTH IPEMIYM.
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Teopetnunum ¢pyHaameHToM s posmupeHHs 00'ekta YKJI na B2B-piBHi
ciyrye Service-Dominant Logic (SDL, Vargo & Lusch, 2004-2016), uio popmyiroe
TPU pelieBaHTHI (pyHIaMeHTaNIbHI nonoxxkeHHs (foundational premises, FP): FP6 -
KIIIEHT 3aBXJU € CHiBTBOpIEM LiHHOCTI; FPY - yci akTopu 1HTETpyIoTh pecypcu y
networks of networks (mepexi wmepex); FP10 - miHHICTP BU3HAYAETHCSA
(denomenonoriyHo sume OeHedimiapom. SDL onucye BHHHUKHEHHS LIHHOCTI Y
BUKOPHUCTaHHI HA KO)KHOMY PiBHI Mepexi. MexaHika npolecy, kojiu 6eHediiap Ha
piBHI N BHCTynae MoCTavyajJbHUKOM JJisi piBHS N+1, JIUIIa€Tbecsi HEMOSICHEHOIO:
Teopis Gikcye (HakT MIHHOCTI Y BUKOPUCTAHHI, ajie He pO3KPUBAE 11 TPAHCIIAIIIIO MIXK
PIBHSIMU BEPTHUKAIBLHOTO JIAHIIOTA. 3 I[LOTO BHUILIMBAE, M0 KOKEH aKTOp JIAHIIOTa
IIHHOCT1 MOJHOT IHYCTp1i, BKJIIOYaIOYU TE€XHOJIOra y B3a€EMO/IIi 3 MOCTa4alIbHUKOM
oOJlalHaHHs, € OJHOYACHO KJIIEHTOM 1 CHIBTBOPIIEM I[IHHOCTi, IO MOTpedye
BiJIOB1IHOTO MexaH13mMy YK/I.

Ha ocHoBi cuHTe3y monoxenb SDL 3ampornoHOBaHO MeXaHi3M TpaHCHAIi
I[IHHOCTI y BHKOpHcTaHHi, value-in-use transmission (VUT). IliHHicTh ¥y
BUKOPUCTAaHHI, PEHOMEHOJIOTTYHO BU3HAYEHA aKTOPOM Ha piBHI N, IEPETBOPIOETHCS
Ha operant resource (ONEpPaHTHHUU pecypc), aKTHBHUI HeMaTepiallbHUN pecypc,
3IaTHUN MIATH HA 1HIII PECYPCH, KU Lel aKTOp IHTETrpye y BUPOOHUYHUH MPOIIeC
Ha piBHI N+1. Pe3ynprar inTerpartii pikCyeThCsl y MABUIIEHH IKOCT1 TPOAYKTY JIJIS
HACTYIHOTO aKTOpa MEPEXi 1, 3pemToro, A KIHIEBOro crnoxkuBaya. [lepemaua
orocepenkoBana absorptive capacity (aOCOpOITIiHOI 3aTHICTIO) MiAIPUEMCTBA-
KJIi€EHTa, TOOTO HOTr0 CIPOMOIKHICTIO PO3MI3HATH, 3aCBOITH 1 3aCTOCYBAaTH HOBE
soBHiHEe 3HaHHS (Cohen & Levinthal, 1990). MexaHi3M NPOEKTYEThCS Ha TPHU
¢dbyHKITIOHANIBHI piBHI JIaHIIora IiHHOCTI MoaHoi iHaycTpii (Gereffi & Frederick,
2010): upstream-piBeHb (IMOCTaYaJIbHHUIBKHN  PIBEHB), J€ IOCTAYaIbHHUK
obnmamuanas ¢opmye YKJI dgepe3 enabling value proposition (YMOXIUBIIOWOUY
IiHHICHY Tporo3uitito, Wirtz et al., 2025); midstream-piBeHb (BUpOOHUYHUH PIBEHB),
JIe TEXHOJIOT 1 MEXaHIK IHTErPYIOTh OTPUMaH1 KOMIETEHIII1 Y BUPOOHUUNH TIPOIIEC
dbabpuku; downstream-piBeHb (CHOXXHBYMK pIBEHB), 1€ KIHIEBUH CIIOKHUBAY

OTPUMYE MPOJYKT, SKICTh IKOTO BU3HAYEHA 1 CTBOPEHA HA MOMEPEIHIX PIBHAX (pHC.
1).

MOCTa4aJIbHULBKHNA PIBEHBb BUPOOHUYHMI piBEHb CIIOXKMBYHH piBEHb
Upstream Midstream Downstream
[0CTa4aIbHUK 00JIaAHAHHS operant TEXHOJIOT, MEXaHIK operant KiHIEBUi CIIOXKUBAY
. yM.O)KJ'IPlBJIlOlO"la . resource HiHHiCTb'y'BHKOpHCTaHHi resource CIpMUHATA l.[ll'[l'[lC.Tb
HiHHiCHA Mpono3uis > KoMmeTenuii > Y BUKOPUCTAHHI
HaBYAHHSA abeopOui SAKiCTH mpomeCy abcop6ui SIKICTB KPOKO
cepBic AHa HPOAYKTHBHICTH HHa SIKICTD TIOIIHBY

3[0aTHICTh 3[aTHICTh

MiATPHMKA JI0CBIT

AC - abcop6uiiina 3naruicts (absorptive capacity, Cohen & Levinthal, 1990) - cipoMoXkHicTh MiANPUEMCTBA PO3IIi3HATH, 3aCBOITH i 3aCTOCYBATH HOBE
30BHIIIHE 3HAHHS.

SDL FP9 (Vargo & Lusch, 2016); Gereffi & Frederick (2010); Wirtz et al. (2025).

Puc. 1. MexaH13M TpaHCs1Ii HIHHOCT! y BUKOPUCTAHH] Y JIAHI}031 LIIHHOCTI
MOAHOI1 IHAYCTPii (PO3pPOOIJIEHO aBTOPOM)
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3anponoOHOBAaHUA MEXaHI3M BIAPI3HAETHCS BI CYMDKHHUX KOHUENUINA 3a
TppboMa mnapamerpamu. Tax, McCutcheon 1 Wilkinson (2013) ommcanu Service
Delivery Network sik TOpu30HTaNbHy KOOPAMHALIIIO IPOBaiIEPiB HA OJTHOMY PIBHI;
MEXaHI3M TPaHCIAUII I[IHHOCTi-y-BUKOPUCTAaHHI HAaTOMICTh OIUCYE BEPTUKAIbHY
KacKaJIHy Mepelayy MK MOCTa4aIbHUIIbKUM, BUPOOHUYHM 1 CIIOKUBUYUM PIBHAMHU
nanirora. Gronroos 1 Voima (2013) po3rasiHyld CHIBTBOPEHHS LIHHOCTI Y
KOHTEKCT1 B3a€EMO/IIi IBOX aKTOPIB, TOJI SIK 3alPONOHOBAHUNA MEXaHI3M IMOIIUPIOE
1[I0 JIOTIKY Ha MyJibTUpiBHeBuU naHior. Wirtz et al. (2025) xmacudikyBanu
ctpareriuni apxerunu B2B YK/I, onHak nuTaHHS MEXaHIKM TPaHCIALIT CTBOPEHOI
I[IHHOCTI JO CIIOXWBYOT'O PIBHS 3ajumiuiocs mo3a mexamu ix mogaeni; VUT
3aMOBHIOE 1I€H PO3PUB YEPE3 3aCTOCYBAHHS OMEPAHTHOIO pecypcy 1 abcopOuUiiHOT
3J1aTHOCTI.

EmnipryHOIO UTIOCTpalli€ro MeXaHi3My TPaHCISIIT I[IHHOCT! Y BUKOPUCTAHH1
CIYT'YIOTh PE3yJbTaTU NOCHIKEHHS Oap'epiB PO3BUTKY JIETKOI MPOMHUCIOBOCTI
VYkpainu (Softorg, 20232024, 3a yyacTi aBTOpa), y IKOMY 1IeHTU(IKOBaHO MMOHA]
40 cTpykTypHUX Oap'epiB y BOCBMH TpyIlax, 3HAYHA YaCTHHA SKUX IOB'S3aHa 3
po3puBaMH Yy Tiepeiadi KOMIIETEHTHICHOT IIIHHOCTI MDK akTtopamu. [HiiiaTtuBa
Softorg «Illkona TexHosora», peamizoBana y cmisnpaiti 3 KHY T/ (2024-2025),
oxonmwia 51 TexHojora y m'aTh moTokax i 3a tunojoriero Wirtz et al. (2025)
peanizyBajia yMOXJIMBIIOIOUY IIHHICHY TPOMO3UIIIO: TMepeAady 3HaHb 3
pPO3paxyHKy coOiBapTOCTi 1 MUIaHyBaHHS BUPOOHUITBA. [lignmpuemcTBa-y4acHUKH
3adikcyBanu MpUpicT NpoAyKTUBHOCTI A0 30% (maHi HajgaHl MiANPUEMCTBAMHU),
3aCBITYUBIIY BHUMIPIOBAaHUNA e€(EeKT TpaHCHSIi I[IHHOCTI Y BUKOPHCTaHHI Ha
BUPOOHUYOMY PIBHI.

Teopernuna Bepudikallis MeXaHi3My Iepedadae IepeBipKy ABOX poOOUNX
aHamiTHIHUX Tinote3. Ilepima cTocyeTbest mpsaMoro 3B's3Ky: sAKicTh Y K/[-cuctemu
Ha TIOCTAYaJIbHUI[LKOMY piBHI TMO3WUTHUBHO BIUIMBAE HA CIPUUHATY ILIHHICTH Y
BukopucranHi (perceived value-in-use) kiaienTa BupoOHu4oro pisus. Jpyra dikcye
YMOBY TI€pe/Iadi: 3a HasBHOCT1 JIOCTaTHROT aOCOPOITIHOT 3/TaTHOCTI IMiIBUIITYFOThCS
BUPOOHUY1 MOKIIMBOCTI (pabpukw, a SIKICTh KIHIIEBOT'O MPOIYKTY ISl CIIOKHUBYOTO
piBHA TOKpamyeThcsi KackaaHo. Emmipuyna Bepudikailis 3741HCHIOBATHMETHCS
yepe3 NLP-ananiz xopmycy B2B-m3BiHkiB 1 TIMOWHHI 1HTEPB'I0 3 aKTOpamu
JIAHITFOTA MIHHOCTI MOAHOT 1HAYCTPIi.

Hns  minnpuemctB TCLF-iaayctpii Ykpainm B yMoOBax BOEHHOTO 1
MMOBOEHHOTO BIJHOBJICHHS MEXaHI3M TPAHCIHSIIT I[IHHOCTI y BHUKOPUCTaHHI Mae
psMy YIPaBIIHCBKY IHTEpHIpeTanio. 3a JaHUMHU AochipkeHHs Oap'epiB (Ruban
Litvinova, 2024), ramy3p 3a3Ha€ KpUTHYHOTO KaIpOBOTO PO3PUBY: BINTIK KaapiB
MPUIIBHUINIMBCS Y€PE3 MACOBY PEIOKAIlII0 BUPOOHUIITB Ha 3axia kpainu, a 50—60%
Cepenl THX, XTO BHiXaB 3a KOPJOH, CKJIQJIAal0Th JKIHKHU Tparie3aaTHoro Biky (Ruban
Litvinova, 2024). Po3bymoBa VYKJI Ha mocTadyaqbHUIIBKOMY PIBHI 4Yepes
YMOXJIMBIIIOIOYY I[IHHICHY MPOIMO3UI[II0 MiJBUINYE BUPOOHUYUM MOTEHIIAI
(dbabpuku, SIKICTh KIHIIEBOTO MPOJAYKTY 1 CTIMKICTh JIAHI[IOTa JO IIOKIB MIrpailii Ta
ne3iHTerpamii  BUPOOHMYMX  3B'A3KIB. MeXaHI3M  TpaHCHAIll I[IHHOCTI Y
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BUKOpPUCTaHHI (OpPMY€e TEOPETUUYHY OCHOBY uisi mpoekTtyBaHHA YKJ[-cuctem y
B2B-cermenti TCLF-inayctpii.
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TPAHC®OPMAIIIA CIIOKWUBYOI MOBEATHKH ITIJ YAC BIHHMA:
MOBYJIOBA EMOIIIMHOTI'O 3B'SI3KY BPEH]TY 31 CIIO)KMBAYEM

CydacHi TeoInoIITHYHI BUKJIMKY Ta CTaH MOBHOMACIITAOHOI BIHM B YKpaiHi,
10 TPUBAE OUIbIIE YOTUPHOX POKIB, 3yMOBWJIH KapAWHAJIbHY 3MIHY CIOKHBUYHX
MOBEAIHKOBUX TIaTE€pHIB, 3yMOBIIOIOYM 3MIHY KOH(]Irypamii MapKeTHHTOBHUX
CTpareriii Ta MOJITUK KOMIIaHii. YMOBM NEPMAHEHTHOI 3arpo3u Ta MPUTHIYCHHS
COIllyMYy CHPUYHMHSIOTH BIAXiI Yy MUHYIE TPAAMIIHHUX MapPKETHHTOBUX
IHCTPYMEHTIB Ta CIIOCOOIB B3aeMofii 31 cCIOXUBadamMu, SKi OYJId OCHOBOIO
JIOBITOCTPOKOBOTO PO3BUTKY Oi3Hecy. Ha mepmmii miaH BUXOASATH MapKETHHTOBI
cTparerii, o CHpsIMOBaHI Ha TMOOYIOBY MOBIpH MK Cy0’€KTaMHU EKOHOMIYHOI1
JUSTBHOCTI (MIAMPUEMCTBO-CIIOKMBAY ), €MIIaTii Ta eMOIINHOT MATPUMKH, Pa3oM 3
¢dbokycoM Ha coIliaabHy BiITOBITAIBHICTS.

Ille y 2001 poui Mapk T'obGe omucaB KOHUEMNII0 eMOLIMHOr0 OpEHANHTY Y
cBOTl kHM31 «EMOTIiitHUI OpeHANHT: HOBA MapaaurMa 3B'sI3Ky OpPeH/IIB 3 JIFOIBMU,
y SKif 3amporoHyBaB MIAXOAU 0 MOOYIOBU 3B 3Ky OpeHy 31 CIOKHMBa4eM 3a
JIOTIOMOTOF0 IT'SITH JIIOJCBKUX OpraHiB dYyTTSd, a TaKo)X BHUIUIMB Ba)KIUBICTh
BpaxyBaHHS BIIMIHHOCTEH TMOKOJIHb Ta IXHbOMY CHOPUHAHATTI OTOYYIOYOTO
cepenoBuia s oOyn0BH €(HEKTUBHOT MAPKETUHTOBOT IMOTITHKH [1].

B Vkpaini onucaHi OpUHIMNN BiT4yBarOThCS OCOOJIWBO aKTyalbHO B
KOHTEKCT1 3pOCTA0uOTO PIBHIO CTPECY, SKHM MPUTAMAHHUW YKPAiHISM. 3TiTHO
nocmimkeHHss Gradus Research, piBers crpecy HeBnuHHO 3pocTae 3 2021 poky Ta
TPUMAETHCS Ha CTAOUTHPHO BUCOKHX pPiBHAX (O0mm3pko 90%). PiBHI cTpecy mpsimo
BIUTMBAIOTh HA CIIOKUBYHMH BHOIp, aje NPH IBOMY IO-Pi3HOMY (OPMYIOTHCS Y
pI3HUX Tpynax BIAMNOBIIHO 1O MOKOJIHb CHOXKKUBayiB. Tak, y MOJIOMAIIOT aynuTOPii
BIIMIYA€THCSI CXUJIBHICTh /0 MOKYINOK Y JOPOXKYMX OpEeHMAIB, a TaKOX MaloTh
OUIBIIMI BJICOTOK CIIOHTAHHUX MOKYIOK, MOPIBHSHO 31 CTapIINM MOKOJIHHSIM, SIKE

CXUJIbHE 10 TIJIaHYBaHHS MOKYMOK 3a37aierijib. [2].
17


https://doi.org/10.1509/jmkg.68.1.1.24036
https://doi.org/10.1016/j.jbusres.2024.115165

