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TPAHC®OPMAIIIA CIIOKWUBYOI MOBEATHKH ITIJ YAC BIHHMA:
MOBYJIOBA EMOIIIMHOTI'O 3B'SI3KY BPEH]TY 31 CIIO)KMBAYEM

CydacHi TeoInoIITHYHI BUKJIMKY Ta CTaH MOBHOMACIITAOHOI BIHM B YKpaiHi,
10 TPUBAE OUIbIIE YOTUPHOX POKIB, 3yMOBWJIH KapAWHAJIbHY 3MIHY CIOKHBUYHX
MOBEAIHKOBUX TIaTE€pHIB, 3yMOBIIOIOYM 3MIHY KOH(]Irypamii MapKeTHHTOBHUX
CTpareriii Ta MOJITUK KOMIIaHii. YMOBM NEPMAHEHTHOI 3arpo3u Ta MPUTHIYCHHS
COIllyMYy CHPUYHMHSIOTH BIAXiI Yy MUHYIE TPAAMIIHHUX MapPKETHHTOBUX
IHCTPYMEHTIB Ta CIIOCOOIB B3aeMofii 31 cCIOXUBadamMu, SKi OYJId OCHOBOIO
JIOBITOCTPOKOBOTO PO3BUTKY Oi3Hecy. Ha mepmmii miaH BUXOASATH MapKETHHTOBI
cTparerii, o CHpsIMOBaHI Ha TMOOYIOBY MOBIpH MK Cy0’€KTaMHU EKOHOMIYHOI1
JUSTBHOCTI (MIAMPUEMCTBO-CIIOKMBAY ), €MIIaTii Ta eMOIINHOT MATPUMKH, Pa3oM 3
¢dbokycoM Ha coIliaabHy BiITOBITAIBHICTS.

Ille y 2001 poui Mapk T'obGe omucaB KOHUEMNII0 eMOLIMHOr0 OpEHANHTY Y
cBOTl kHM31 «EMOTIiitHUI OpeHANHT: HOBA MapaaurMa 3B'sI3Ky OpPeH/IIB 3 JIFOIBMU,
y SKif 3amporoHyBaB MIAXOAU 0 MOOYIOBU 3B 3Ky OpeHy 31 CIOKHMBa4eM 3a
JIOTIOMOTOF0 IT'SITH JIIOJCBKUX OpraHiB dYyTTSd, a TaKo)X BHUIUIMB Ba)KIUBICTh
BpaxyBaHHS BIIMIHHOCTEH TMOKOJIHb Ta IXHbOMY CHOPUHAHATTI OTOYYIOYOTO
cepenoBuia s oOyn0BH €(HEKTUBHOT MAPKETUHTOBOT IMOTITHKH [1].

B Vkpaini onucaHi OpUHIMNN BiT4yBarOThCS OCOOJIWBO aKTyalbHO B
KOHTEKCT1 3pOCTA0uOTO PIBHIO CTPECY, SKHM MPUTAMAHHUW YKPAiHISM. 3TiTHO
nocmimkeHHss Gradus Research, piBers crpecy HeBnuHHO 3pocTae 3 2021 poky Ta
TPUMAETHCS Ha CTAOUTHPHO BUCOKHX pPiBHAX (O0mm3pko 90%). PiBHI cTpecy mpsimo
BIUTMBAIOTh HA CIIOKUBYHMH BHOIp, aje NPH IBOMY IO-Pi3HOMY (OPMYIOTHCS Y
pI3HUX Tpynax BIAMNOBIIHO 1O MOKOJIHb CHOXKKUBayiB. Tak, y MOJIOMAIIOT aynuTOPii
BIIMIYA€THCSI CXUJIBHICTh /0 MOKYINOK Y JOPOXKYMX OpEeHMAIB, a TaKOX MaloTh
OUIBIIMI BJICOTOK CIIOHTAHHUX MOKYIOK, MOPIBHSHO 31 CTapIINM MOKOJIHHSIM, SIKE

CXUJIbHE 10 TIJIaHYBaHHS MOKYMOK 3a37aierijib. [2].
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31 3pOCTalOYMMU PIBHSIMU CTPECY Y CHOKMBAviB, BUHUKAE i HEOOXIIHICTD Y
3aJI0BOJICHHI1 1X OTPEO MUIAXOM 3HMKEHHSI LIbOTO cTpecy. TakuM YMHOM, Ha EPIIANA
IUIaH Y €eMOLIHHOMY OpEeHIMHTY BUXOIATHh €MOLIWHI TPUTEpPHU, CEpPel AKUX MOXKHA
Ha3BaTU LIACTS Ta PaaicTh (BUKJIMKAE MO3UTHBHI €MOIi, 10 3MYIIYIOTh MOKYIILIS
MOBEPTATUCH), TOBIPY (3MILIHEHHS BITHOCHH 31 CIIOKHMBAYaMU ), MOUYTTS HAJIEAKHOCTI
(CTBOpIOE BIAUYTTS MPUHAIEKHOCTI 10 OpeHAy YW TMEBHOI CHUIBHOTH, SIKY
NIATPUMY€E OpeH]), COLIajbHY BIAMOBIAANBHICTL (30UIBLICHHS JIOSJIBHOCTI) Ta
ineHTu(diKalio 3 IIHHOCTAMHU (CIOXHBa4l ChOTOJHI CXWJIbHI acoIlifoBaTH CBOI
IIHHOCTI 13 LIHHOCTAMM OpeHny, 1o 30uIblIye 3aimydeHicTb). llpu 1pOMY,
HaWBaXXJIMBIIIMMU TPUTEPAMU CIIO’KHMBaYl BBAXXAIOTh COLIAJIbHY BIANOBIAANIBHICTD,
HiATPUMKY BOJIOHTEPCHKHX 1HILIATUB Ta MOYyTT Oe3mneku [3].

AHanizyrouu AaH1 COI[IOJOTIYHUX JOCHIKEHb [2,4,5], chopMyeEMO YMHHUKHU
noOyloBH €MOIIIMHOro 3B’SI3Ky OpeHAy 31 CIHOXHMBayeM Y paMKax peasizaiii
MapKETUHTOBOI cTpaTerii Gpipmu:

Tabmuus 1.
UuHHUKY T0OYI0BH €MOIIIMHOTO 3B SI3Ky OpeH/IY 31 CIIOKHBAUYEeM
UuHHUK CyTHICTb Pe3ynprar
CunxpoHnizalis 13 | Ananrarisi OpeHay 10 Tpancdopmartist 6peHay 31
IIHHICHUM BUMOIJIMBOCTI CIIOKMBaya Ta | 3BUYANHHOTO
3aMUTOM Horo coriaabHOT MO3HIIII. nocTadajbHUKa TOBapy Ha
CIIO’KMBaYa. cy0’€KTa, 1110 AoIoMarae
CTIHKOCTI KpaiHHu.
dopMyBaHHs Emortitinuii 38’ 130K 3a710BOJICHHSA 3POCTAIOYNX
palioHaJIbHOTO HEMOXXJIMBUH 0€3 notped B yMoOBax
JTOCBITY. BIJIITIOBIAHOCTI I[IHOBUX Ta 3HWKCHHS KYITIBEIbHOT
SKICHUX (PaKTOpIiB TOBAPHOTO | CIIPOMOYKHOCTI.
ACOPTUMEHTY.
[Tepconamizaris Buxopucranns BimuyTTs TypOoTH TIpO
KOMYHIKAITiH. 1HIUBITYaJbHOTO IMIXOAY B Crio’kuBava 3 00Ky OpeHy,
MapKETUHTOBUX KOMYHIKaIliAX. | BU3HAHHS OTO MIHHOCTI.
dopmyBaHHS ®dokyc Ha BIIMOBITHOCTI 3MEHIIICHHS
IMIJIKY IIAPOCTI HOBHUM COIIAJIBHUM HOpPMaM y | KOMYHIKaIiitHOT AUCTaHIII1
Ta JIFOASIHOCTI. CIIO’KHMBAYiB. MDK OpeHIOM Ta
CTIIOYKHUBAYEM.
[Tpoctuit mmsx [aTerparis cyyacHux [ToOynoBa 1OBrocTpOKOBOi
KITI€HTA 0 MapKETUHTOBUX 1HCTPYMEHTIB | JIOSITBHOCTI 3aBISKH
MTOKYTIKH. JUTSI STKOMOT:a TIPUEMHIIIIOTO CTIOKUBYOMY JTOCBIIY
JOCBITY TiJ 9ac MUIIXY JI0
KYMiBJIi TOBApy YU MOCIIYTH.

JIxepeno: moOy10BaHO aBTOPOM Ha OCHOBI [2,4,5]

TakuM 4yMHOM, €MOLIMHHUI 3B 30K OpeHIy 31 ClOoXuBadeM OyayeTbCsl Ha
OCHOBI1 TpaHchopMallii IMIIKy KOMIIaHii, 110 BIAMOBIIA€ COIIAJIbHUM OYIKYBaHHSIM
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MOKyMIiB. BaxinBum GakTopoM nMoOyI0BU TAKOTO 3B’ SI3KY € NIATPUMKA COLIAJIBHO1
BIJIMOBIJAIBHOCTI O13HECY Ta PO3BUTOK BOJIOHTEPCHKUX 1HIIIaTUB, COPSIMOBAHUX Ha
MNIATPUMKY CTIMKOCTI KpaiHU B yMOBax BiiHU. bi3Hecy BapTo po3yMITH 3pOCTatOuHii
TPEHJ| CIOXKHBUOTO PUHKY Yy 3aJ0BOJIEHHI 0a30BHX MOTPeO Ta aKTUBHY y4acTh
0i13HeCcy y MATPUMII 000POHO3ATHOCT1 KpaiHH.
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COULIAJBHO BIIHOBIJAJIBHUM MAPKETUHI Y KOHTEKCTI
PO3BUTKY IHJIYCTPII 5.0

VY cydacHnx ymoBax TpaHcdopmairii r100aibHOi €eKOHOMIKH Ta TMOCUJICHHS
yBaru J0 €TUYHUX, CEKOJIOTIYHMX 1 COIIAJIbHUX AacCMeKTiB isSIbHOCTI Oi3Hecy
COIIaJIbHO  BIAMOBiMaTbHUNA MAapKETHHT HaOyBa€ CTpPATeTiYHOTO 3HAYCHHS.
CycninbCTBO TOCTYIMOBO 3MIHIOE CBOi OYIKYBaHHS IMOAO POJI MiAINPHEMCTB:
CIO’KMBaU1 OPIEHTYIOTHCS HE JIMIIE Ha SIKICTh TOBApP1B 1 MOCIYT, a i Ha T€, HACKUTbKH
KOMIMaH1i TOTPUMYIOThCSI TPUHIIUITIB MPO30POCT1, ETUYHOCTI, €KOJOTTYHOI O€3MeKn
Ta COIAIBHOI BiamoBigampHOCTI [1-7].
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